         UNIT 5 - A SMALL SCALE ENTERPRISE
A sole-trader is a person who enters business on his own account, contributing the capital to start the enterprise, labouring in it with or without the assistance of employees. In recent years there has been a decline in the number of sole-trader enterprises, as the advantages of large-scale enterprises have become more noticeable.
Every improvement in transport and communications exposes the local shop and the local factory to a blast of competition from larger and more efficient enterprises. The general raising of social standards of hygiene, sanitation, working conditions and safety, has made it more and more difficult for the small man to compete. One small factory owner complained that when trade is booming, he cannot find the raw materials at a price that pays him to manufacture, and when trade is bad, he cannot find a customer for his product.
In seeking to achieve a larger scale enterprise he may decide to take a partner.
       GLOSSARY -   Match the words/phrases:
1. Contribute



a. material such as wool, crude oil, etc. 
2. Sole 



b. the maximum activity, strong rush of wind 
3. Trader 



c. arrangements to protect public health 
4. Vulnerable (ability) 

d. to become successful, flourish
5. Enterprise 



e. easily seen 
6. To labour 



f. merchant
7. Assistance 


g. to join others in giving money
8. Decline 



h. science of healthy living
9. Noticeable 


i. to work, try hard 
10. Blast 



j. to look for, try to find 
11. Hygiene 



k. gradual and continued fall/loss of strength
12. Sanitation 


l. belonging to one person, not shared 
13. To boom 



m. not protected against attack or damage 
14. Raw material 


n. one of the owners of a business.
15. To seek (sought, sought) 
o. help
16. Partner 



p. business
I. READING COMPREHENSION  - A. Questions
1. What is a sole-trader?

2. Is he assisted by any employees?

3.   What effect has the improvement in transport and communications upon the local  

shop and factory?

4. Is it easy for the sole-trader to find the raw materials at a low price when trade is  

   booming?

5. When may he decide to take a partner?
B. Match the two halves of the sentence together to make true statements.
1. A sole-trader is a person 


a. have been more noticeable now.

2. Lately there has been a fall 


b. from larger and more efficient firms.

3. The benefits of big enterprises 

c. who starts business on his own account.
4. There has been a blast of competition 
d. in the number of the sole-trade  

                                                                                businesses.

5. When trade is flourishing, 


e. he probably decides to get a partner.

6. In his effort to achieve 



f. the price of the raw materials
      a larger scale enterprise. 


     is high for a small factory.

C. Read the text carefully and choose the best answers to these questions.
1. A sole-trader is someone who enters business
a. on his own partner.

b. on his own behalf.

c. on his own colleague.

2. The capital to start the business

3. Lately the number of the sole-trader enterprises
a. is attributed by the sole-trader. 

     a. has risen.
b. is distributed by the sole-trader. 
     b. has fallen.
c. is contributed by the sole-trader.              c. has grown.
4. Because of the raising of social standards of hygiene etc.,      5. When trade is bad,
a. it is easy for the sole-trader to compete.                                a. he cannot sell his products.
b. it is likely for the sole-trader to compete.                                b. he cannot buy his products.
c. it is difficult for the sole-trader to compete.                     c. he cannot purchase his products.
        6. In seeking to acquire a big enterprise, he possibly makes up his mind to get

 a. a manager.

 b. a client.

 c. a partner.
                             II. TERMINOLOGY PRACTICE
A. Circle the letter of the choice that best completes the sentence.
1. A sole-trader is a person who enters business ………………….

a. of his own accord  

b. on his own account 

c. of great account.
2. During the sales decline, new ………………… replace the old ones.

a. copies 


b. variations 



c. products.
3. Even if the product is unique, this doesn’t mean that consumers will immediately run to the …………………. door.
a. proprietor’s 


b. producer’s 


c. reporter’s
4. When trade is booming, a small factory owner cannot find the raw materials at a price that pays him to ………………..
a. manufacture  

b. purchase  



c. vend
5. Large-scale ………………….. employ a great number of workers.

a. stores 


b. enterprises 


c. markets
6. Intermediate customers are any …………. who buy for resale or in order to produce other goods.
a. buyers 


b. competitors 


c. farmers

 B. Put one of the words in the space left in each sentence.
efficient – efficiency – effective 
1. This is the most …………. process to solve the problem and show the steps a consumer goes through while trying to find out a way to satisfy his needs.
2. She is the most …………………. secretary I’ve ever had.
3. We are using work study experts in the factory who try to improve ……………………..

……………………………………………………………………………………………………………………
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