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Evomnta 1
Eloaywyn oto CRM kot Relationship
Marketing

1. OpLopoc kat Lotoplkn €€€AEn tov CRM
2. Relationship marketing otov Ttouplopo
3. H onuaoia tn¢ meAOTOKEVTPLKOTNTOC
4. O poAoc TnC TEXVOAoyioc

5. Emttuxnuevec otpatnyikec CRM o€
TPOOPLOLOUC

To CRM oTOV TOUPIOMO ETIKEVTPWVETAL OTNV
EEATOMIKEVMEVT) EUTIELPLA TOV TIEAQTN, EVOWUATWVOVTOC
OTPATNYIKEG TIOU EVIOXUOUV TIC OXEOELG KAL TIPOAYOUV TNV
adooiwon HECW OTOXEVMEVWYV ETIIKOIVWVIWYV KAl UTINPECIWY. |




Evotnta 2
KvxkAocg Zomc ITeAatn (Customer
Lifecycle) & Ata ITeAatn (CLV)

1. Customer Lifecycle otov Touplouo

2. Metpnon CLV

3. Loyalty tracking

4. CRM kat ertavaAapBavopevol TieAATES
5. MpoypAuuata TotoTNTAG

O KukAoc Zwnc MNMeAdtn rieptypadel Ta otadla Tov Tepva
£VAC TIEAQTNG UE LA TOUPLOTIKT ETIXEIPNON,

avayvwpidovtacg tn oTpamylkn onuaocia tne Agiag MeAat
(CLV) otnv avartuén HakpoxXpOoviwV OXETEWV.

A N
CUSTOMER LIFETIME VALUE



Evomnta 3
Customer Journey & Eumeipia

[TeAatn (CX) otov Tovprouo

1. Oplopocg CX

2. Xaptoypadnon customer journey

3. Touchpoints oTov TOuploPO

4. 2UValoONUATLKN EUTIELPLA

5. Mapadeiypata CX o€ dlapopeTIKA €1ON
TOUPIOUOU

H katavonon tou Ta&ldlou tov 1ieAdtn eival (wTIKNG onNUaciag
yla TN BEATIWON TNC OUVOALKNG eurtelpiag tov rteAatn (CX) otov
TOUPLOUO, KABwC Bonda TIC ETIXEPNOEIC VA TIPOCAPOLOLV TIC
UTTNPEGIEC TOUC WOTE VA AVTATIOKPIVOVTAL OTIC TIPOOOOKIEC TWV
TIEAATWYV Kal va XTi(ouv HaKpoxPeOovIa TIIoTOTNTA.




Evotnta 4 Xtpamywn CRM

Edapuoyeg otov TouploTiko Topea

2TPATNYIKOG ZXESLAOMOC

O oTpaTNYIKOS 0XESIACUOC
CRM eival BepeAlwdng ya tnv
eTTUXi0. ATTAITEL KAAN
KATavonon tng ayopdac Kat
TWV AVAYKWV TOU TIEAQTN,
wWOoTE va dnuiovpyndouv
OTOXEUMEVEC OTPATNYLIKEG.

Edappoyn o€ Emixeipnoetlg

Ol TOUPIOTIKEG ETIXELPT)OEIG
TIPETIEL VA VIOOETOUV AUCEIC
CRM yia va evioxuoouv Thv
AAANAEeTIOPAOT UE TOUG
TIEAQTEG KAl VA BEATIWOOLV
TNV e€urpetnon. H
edpapuoyn artartei
eKTIaidevon KAl ouvepyaoia.

NMpocapuocuEVES
2TPATNYIKEG

[1pOCAPUOCUEVES
otpatnyikec CRM onbouv
oTNn ONUIoOVPYIia KAAUTEPNG
gUTIElpiac yla tov rteAdtn. Ot
ETIXELPT)OEIC TIPETIEL VA
avaAuvouv dedopeva Kat va
TIPOCAPMOLOVV TIC
UTTNPECIEC avaAoya PE TIC
TAOEIC TNG AYOPAC.



Evotnta 5 Metpnon Antoooonc CRM

Kpioyuol AsiKTEC KAl ZTPATNYIKEC

KPIs 2{0] Dashboards

O Kuplot Asikteg ATTOS00MC H Artodoon Emevouong Ta dashboards rtapovoialovv o€
(KPIs) eival OgpeAlwdeLS yia (ROI) gival KEVTPIKY) 0TNV MPAYHATIKO XPOVO TIC BACIKES
™V a&loAoynon tg a&LOAOYNON TOV OLKOVOULKOU LLETPNOELC KAl ETIOOCEIC TWV
ATTOTEAECUATIKOTNTAC TWV opeAouc Twv CRM CRM, tpoodpEpovVTAC 0TOUG
otpatnyikwv CRM, TIPWTOBOVALWY, UTTELBUVOUC TNV EUXEPELA VA
ETUTPETIOVTAC TNV SLEVKOAUVOVTOC TIC TTAPAKOAOUBOLV Kal va
TTAPAKOAOUONON TNG TIPOOOOV OTPATNYIKESC ATTOPACELC UE TIPOCaPHOCOUV TIC OTPATNYIKEC

KAl TNG arodoong. Baon ta 6edoueva. TOUC.



Evotnta 6 Teyvoroyiec CRM

2UYXPOVEC AUCELC YL TOUPLOTIKEG ETILXELPT)OELC

Cloud CRM

H texvoAoyia Cloud erttpeTel
OTIG TOUPIOTIKEG ETIXELONOELG
va 5[0%8[()[ ovTal dedoueva
KAl TIEAATEC aTTO
OTIOUONTIOTE, TIPOOHEPOVTAG
gueAL&ia Kal Tipooaon o€
TIANPOPOPIES TE TIPAYUATIKO
XPOVO.

Al & Machine Learning

Ol a)\gopleum Al avaAuouv
T OEOOHEVA TWV TIEAATWV
yla v mpoBAeyn
CUUTEPLPOPWV Kal
AVAYKWYV, BEATIWVOVTAG TN
OTOXEUON Kal TNV
TI(POCAPHOYY) TWV
UTTNPECLWYV OTOV TOUPLOWO.

Big Data

H avaAvon Big Data mapexel
TTANPOGOPIEG YIA TIG TACEIG
NG ayopdag, FondwvTtag Tig
ETIXELPNOELS Va
TIPOCAPHOCOUV TIG
OTPATNYIKEG TOUG Kal val
BEATIWWOOUV TNV EUTIELPLA TOV
TieAQTN.



Evotnta 7 Omnichannel CRM

Omnichannel CRM & Social Engagement ctov Toupiono

Customer Touchpoints

H a&lortoinon moAAammAwY onueiwyv emapne
LIE TOV TIEAQTN €ival artapaitn yla v
gvioxuon TnG EUTIELPIAC XPNOTN KAl TN
SLAoPAALCT) OHAAWV AAANAETIIOPACEWV, UE
ATIOTEAEOUA VLPYNAOTEPN IKAVOTIOINOT KAl
QAUENUEVN TIIOTOTNTA OTIC TOUPLOTIKER
ETIXEIPNOELG.

2TPATNYIKN Evowunatwonc

Mia OAOKANPWHEVN OTPATNYIKN
EVOWMUATWONG EVIOXVEL TN CUVETIELQ O€ OAQ
TA KAVAALQ, ETUTPETIOVTAC OTIC
ETUXELPNOELC VA TIPOCHEPOUV
EEATOIKEVEVEC EUTIEIPIES KAl VO
AVTATIOKPIVOVTAL ATIOTEAECUATIKA OTIC
TIPOTIMNOELC KAl TIC CUMTIEPLIPOPES TWV
TIEAATWYV O€ TIPAYMATIKO XPOVO.

Social Media

H aAAnAeTtidpaon Ye TOUG TIEAATES HEOW
TWV TIAATPOP WYV KOIVWVIKNG SIKTUWONCS
EVIOXVEL TNV Ttapouaoia Tov brand,
evOapPPUVEL TNV KOLVOTIKI) CUMMETOXT KAl
BonBa TIC ETUXEIPTOEIC VA CUYKEVTPWOO 'V
TTOAUTIUEG TIANPOPOPIEC OXETIKA ME TI
AVAYKEG KAl TIC TIPOCOOKIES TWV TIE’

OTOV TOUPLIOMO.



Evomrta 8 Service Recovery Strategies
YTpATNYIKEC ATToKaTAoTaonC Y peoiwy

Recovery Techniques Loyalty Programs Customer Engagement

KaAooxedlaoueEVa TIPOYPAMMATA TILOTOTNTAG

ATIOTEAEOUATIKES TEXVIKEC ATIOKATAOTAOTNG HTTOPOUV Va EVIOXUCOLV TT dIaTeNoT Twv H eumAOKY TwV TIEAATWV HECW EEATOMIKEUUEVWV
UITOPOUV VA LETATPEPOUV SUCAPETTIMEVOUG MEAQTWYV KAl va EVBappuvouwV Tiq SUTTELPLWV AUEAVEL ONUAVTIKA TNV LIKAVOTTION oM

MEAATEC O€ TIIOTOUG UTIOOTNPIKTES TOU brand oag. EMAVOAAQUBAVOUEVES ETIOKEWEIG OE TOUPLOTIKEG KAl EVIOXVEL TIC LOKPOXPOVIES OXETELG.
ETIXEIPNOELG.




Evomta 9 Predictive Analytics

Customer Insights Data Collection Decision Making

. -
Ta predictive analytics urtopei va evioxuoel Tnv ATIOTEAEOUATIKES UEBOOOL GUAAOYTIG OEOOUEVWV H Afyn artopdcewv Bacel Se60UEVWV BEATIWVEL TOV
KATAvVONoN TWV CUUTIEPIPOPWYV KAl TIPOTIUNCEWV TWV 0ONyouV o€ KAAUTEPEC TIANPOPOpPIES KAl OTPATNYIKO OXEDIAOMO KAl EVIOXVEL TNV
TIEAATWYV HE TNV TIAPOOO TOU XPOVOU. TEKUNPLWHEVT ANYN artodAcEWV YIA TIG ETIXELPTOELC. ATTIOTEAEOUATIKOTNTA TNG SLAXEIPLONG TIEAATEIAKWV

OXEOEWV.



Evomta 10 Epappoyec CRM otov Tovpiouo

Integration

H artoteAeopatikn evowuatwon tov CRM
artAortolei TIc dadikaoieg, diacpaAiovtag ua
OUVEKTIKT] EMTIELPIO 0€ OAEC TIGC AAANAETIOPACELG
e TOV TIEAQTN.

To CRM otov B2B touplopo eotiddel 0 O epapuoyeg B2C otoxevouy otV Queon
ONMIOVPYIA LAKPOXPOVIWV CUVEPYACLWYV KAL OTN EMTTAOKT) TWV TIEAATWYV, EVIOXUVOVTAG TNV EUTIELPIA
BeATiwon TNG TIAPOXT)G UTINPECLWV. KAl TA ETHTEDA IKAVOTIOINGTC TOUG.




Evomta 11 HOwn ko Biwowwomta

Biwolpomta

H cuppopdpwon pe tov GDPR mipooTatevel Ta
OLnBIKES TIPAKTIKES dlaodpaAilouv Tnv dedopEVA TWV TIEAATWYV KAL EVIOXVEL TNV
EUTTILIOTOOUVN Kal TN SladpAVeLa OTIC OXECEIC UE TILOTOTNTA ECW UTIEVOUVWYV ETTIXELPNOLOKWYV
TOUG TIEAATEG YIa €VAV BLWOLO TOUPLOUO. TIPAKTIKWV.

O1 BLWOIUEG TIPAKTIKES EVIOXUOUV TNV
LKAVOTIOINOT) TWV TIEAATWYV KAl KAAALEQYOUV
MOKPOXPOVIEC OXETEIC OTOV TOUPLOMO.




Evomta 12 Emyeipnolaxn Apiotela oty
E&vmmpemon IleAatwv otov Tovpiouo

Yrpatmyikee Emroylag Enidoon Ynmpeowov Yuveync BeAtiwon

Continuous

Improvement
in Service Delivery

OL opadEeS TIAPOXNG UTTNPECIWV UUNANG
artod0oong Sivouv TIPOTEPALOTNTA OTNV
LKAVOTIOINON TWV TIEAATWYV KAL OTNV AUEOT
AVTATIOKPLON OTA AT )ata.

Ol opYyaVvIOUOIL TIPETIEL VA VIOBETNOOLV [Ia
KOUATOUPQA CUVEXOUQ BEATIWONG WOTE va
TIPooapuOlovTal YPIYOPQA OTIC AVAYKES TWV
TIEAATWV.

ATIOTEAECUATIKEC OTPATNYIKEG
ETIKEVTPWVOVTAL 0N BeATiwon TS
EKTTIaidEVONG TWV £PYACOUEVWYV KAl TWV
TEXVIKWV AAANAETIIOPAONC ME TOUC TIEAATEG.




01 [MoAlTIOMOG

Evotmta 13

O TIOAITIONOC eTMPEACEL TIC UTINPEDIES, KABWC Ol

A
a&iec kat oL TTapadooelC OLApNOPPWVOUV TIC
O p O OS Tn g TIPOCOOKIEC TWYV TIEAATWYV KL TN CUMTTIEPIPOPA
KOVATOVPOC

TWV UTTAAANAWYV OTOV TOPEQ TOU TOUPLOUOV.

02 ETiKOlVWVIQ

H amoTeAEOUATIKY) ETUKOWVWVIA LETAEV
SlAPOPETIKWV TIOAITIOMWYV Eival KPIOLUN YA TN
SdlaodaAlon NG LKAvVOTIoiNoNG TWV TIEAATWYV Kal
TNG OMAANC TIAPOXNC UTTNPECLWY OTOV TOUPLOTIKO
TOMEQ.
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