DY TMHMA ATOIKHEHZ ETTIXEIPHZEQN
. Ml “XOAH ATIOTIKHEZHE KAT OIKONOMIAL

Enixeipnoiakoc oxediaopoc kar Alaxeipion

EPYWV
ZTPATHIIKH AIOIKHZH EPrQQN

10" AwaAeén

Np. Bavoupyidkne Iwdvvng



ZTPATHITK'H AIOIKHZH EPT QN




@é&Tovrac oToxoue

O oto)ol

—MeTaTpENOUV TO OPALA OE OTOXOUC amodoonc
—Mac eTtItpEMOUV VAL LETPOUUE TNV amtodoaon
—AvayKkalouV TNV EMLXElpnoN va lval ECTIOOUEVN
Mo fonBouv

—|kavomoinon Twv epyalOpMEVWV

—KaBapotnta evepyelwv

—Na cuyKpLVOULE E TNV

—UTIAPXOUC O KATALOTOON



Ta XxapakTnpioTIKa TWV OTOXWV

e AltoteAoUv OEopevON

eKataypagouv

e OL OTOXOL TIPETIEL VAL ELVOLL
—MNoootwkol (Quantifiable)
—Metpnopot (Measurable)
—>uvdeovtal pue opoonpa(deadline )



* H avaykn ylo Looppomnnuevn otoxoBetnon
(Balanced Scorecard)

* OL OLKOVOULKOL OTOYOL OEV EMOPKOUV



H avaykn yvia i1copporwnuévn otoxo0eTnon
(Balanced Scorecard)

* OL OLKOVOLLLKOL OTOYOL OEV ETIAPKOUV

e —[LaTl

* *OL olKovouLKoL OeikTeC pac delyvouv mavta Tt
ouuPalivel oto mapeABov (lagging indicators)

* *H oTpatnyikn gival To Koitayua oto UEAAoV
yia auto ypeial{ouaote “leading indicator”



* OWKOVOLKOL oTO)XOL

* Eotwalovtal otnv
olkovouLKn arodoon
(financial performance)

2TPOTNYLKOL oTOXOL

Eotualovtal otnv
QVTAYWVLOTLKNA B€0n tNC

ETILXELPNONC
MAKPOITPOGEZMA

YYeTi(ovTOl e

- MeAateg

-Ecwteplkec Olepyaoiec
-Mabnon kat Avamntuén



Napadeiypato OLKOVOULKWY GTOXWV

X % avénon etnolou KUKAov gpyactwyv (annual
revenues)

X % avénon after-tax profits
[Mocooto kepbodopliac (Profit margins of X %)

|KOLVOTTOLNTLKEC TOLULOKEC POEC WOTE VAl
XPNUATOSOTOU UE TLG EMEVOUOELC



TTapadeiyyara orparnyikwy oToxwv

2 xemifopeva pe TleAaTn
-AUEnon Tou pep1diou ayopdc (%)
-Aiathpnon meAateiakhc (%)
-EUpeon véwv TTeAaTWy

-2 xeTI(OpHevol pe cowtepikéCc Oiepyaociec (Internal
Processes)

-Meiwaon Twv eAATTWHATIKWY TIpoiovTWY (%)
-Avdmntuén X véwv TpoiovTwY Ta emopeva 2 xpovid

-2xeTiopevor pge Mabnon kai Avantuén (Learning
and Growth)

-Increase employee training to X hours/year
-Reduce turnover to X % per year



BpaxunpdOcopor (Short-Term ) vs.
Makpo-npdBeaporl (Long-Term) Zvoxol

BpaxumpdOeapol
-EvToc Tou £TOUC

-2.T0X0!I Ba mpémel va ival aToIXIoHEVOI
LHE TOUC HAKPOTIPOOOEUOUC OTOXOUC.

*MakpoTtpo6Beapol
-2.TOXO0! Héoa ae 3-D £1n



O1 oToxo! givar arapaiTnTol gc 0Aa Ta
enineda

e 1. business-level
e 2. functional-area
e 3. operating-level



H otolyton otn otpoatnyKn



Iooppornuévn ZToxo09éTnon (Balanced
scorecard)



T eivar To Balanced Scorecard
(Iooppornuévn Kapta Emidoocswv) (1)

* H npoo€yyion Balanced Scorecard (BSC) ocuviota yua
kaBe Opyaviopo Kol Ymnpeoia eva Loxupo spva?\sto
ustaoxnuauouou NG  OTPATNYKNG O  €va
ETILXELPNOLOLKO Ttpoypappa 6paonc kat dtaodpaAilel tnv
artodoTLKN UAOoTToLNGN AUTNC.

 oH pebBodoloyia tou BSC &ekiva amo tnv dlatumwon
TOU OpAMOTOC Kol TNV Xapoén TnNcC OTPATNYLKAC,
MPOXWPOEL OTOV TPOOSLoPLIONO  TWV  Kploluwv
MOPAYOVIWV ETLTUXLOC KoL cuVeEXL(EL OTNV KOTOOKEUN
ouoTNMOTOC  OElKTWV  pETPNONG oamodoonc Kol
OAOKANPWVEL LUE TNV QVATTTUEN TIAEYUATOC METPWV KOl
Spacewv.



T eivaw To Balanced Scorecard
(lcopportnuévn Kapta Emdooswv) (2)

» o¢To BSC Onuoupyel €tol eva pebodoloyilko mAaliolo
avadopac MeETADPAONC TWV OTPATNYLKWY OKOTIWV KOl
OTOXWV OE ETLXELPNOLOKOUC UETPNOLUOUC OTOXOUG, Ol
OTIOLOL HE TN OElPA TOUC QTOTEAOUV TIC KLVNTNPLEC
SUVAUELS uTtokivnong tou avBpwritvou duvaulkou yla
TNV EMLTEVEN TWV ETILOLWKOUEVWV ATIOTEAECUATWV.

* 0 BSC 6ev elvat Aoutov amAwg eva mopadoolako
epyaleio Controlling aA\a eva epyaleio otpatnykou
navot{puevt TOAU O& TEPLOCOTEPO OCUVIOTA Eva
oUYyXpPOoVvo 2UoTnpa 2Tpatnytkol Mavat{evrt.



EvvoloAoyLkoc mpoodLopLoHOC

Baowkwv Opwv

Balanced

e E£Lco0 ponnorn), Loo otabuuon,
MOAUS IO TOTN TUPO OTITLKT,
0 A0 KANPWOonN-EvVorioinon

Score

* Metpnoiuoyra,
otoxonpooavctmhopot;, p.axponvon

semSiwEn, OTPAMYIKOG XAPAKTNPAS

Card

® S UCTNUOTOTIOLNOT], CITA0 UOTEUOT)-
QIO 10 LW O] TEOAUTIAO KO TNTAaG, YOOI
KOO Wwpnorn, arelko vion, Swadpavera,
SECUEUTIKOC XAPUAKTITPAC
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AvamTuén

OTPOTNYLENCG

Ta BAparta..

Emihoyn
SLaoTAoCEWV KoL NpoocbLopLopog
dSwapopdpwon LLETP N O ULV
Aoyikd peyeBwv KoL
OUVEKTLKWWV aplBuodelkTwv
OUOXETLOEWV

Roll-out
management

17



Financial
Perspective

(ustome

Customer
Perspective

Customer Value b‘fcp::s‘ncn

Internal
Perspective

Learning and A Motivated and Prepared Workforce
Growth

£ Strategic Strategic
Perspective Competencies S Technologies

Intimacy

© 2002 Balanced Scorecard Collaborative .

FIGURE 1 The strategy map.
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# ’
Xaptng Ztpatnyikng (Strategy Maps)
BAiaoUvdeon oTPATNYIKWY OTOXWY, WC AOYIKA OUVEKTIKA aAudida oxEéoswv
giTiou-aiTiaTou: EpydaAsio ameIiKOVIONS Kdl EmIKOIVWYIAC ZTPATNYIKNAC

BeATiwon
sMeSOU vyEloC
P Ko covonyiuw
P OUKOVOLILKGTITTO

AuEnon
MopEpyopuEWI
LTI pETLUNY

AuEnon
Ty EFobumw

Meloon
KOOTOUE

----- [ E R E R R R

) . BeAtiwo . .
. AUERTN TIOLGTITOG KEVOTION r;l MeLwwan Xpovww
Mehdreg mnepiBodiling r'| L AoV C
' acBevwv
Xproteqg
b Eﬂ‘-'J'TEF]'-Kéf. Avamein Evoory iy ErmAE sk} ot BeEATLWION OYETEMV

ﬂmﬁm-:mi.e-; Clinical Pathways Cuality audits EchapLLoyn Soprc duoodou

MaBnon ' Er-:n:c:l.EEL:Em]TIEprU EHT[IItlaELJﬁI‘[ EH::rm,:I;.'_p::ruu:jum; T
OpYOVeITIKI yua T Sucemhaonon MNpocwmKoU BrolompLenc Aoyric Sou IT

Avéorrugn npodid mepiBadiing Texvohoyicg




0 KAaooiko kouapTéto Balanced Scorecard
Kaplan/Norton)

XpnHoTOOLKOVORLKG

.y
e .
o e
o u,

. o Opapa L ECwIEpLKES
eAatec - XproTeg \\ TTpaTYIKA . Awadikacisg

.

MaBnon &
OpyavwTiKn

Avartuén
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TTapddeiyua Balanced Scorecard
- Noooxousiwv - Baoika douika otoixeia

Erpamywoi  Metpjowa  ApiBpe  Apdoeig
Eroyor Meyetn BEiKTEG MeTpa

- "II P
Itpamqyikei  Metpioipa ApiBpo  Apdoeig - o !-I 4 . ApiBpo  Apooe
Eroyo Meyeln Beimeg  MéTpa ;. |-I al |-||| I || BEIKTES MéTpa

Erpamymoi  Merpowpa  ApiBpe  Apaoeig
Erdiyon Meyebn BEIKTEC METpa



KevTpikoi afoveg oTparnyikng
ava ewinedo Odiaoracswyv Tnc BSC

Opapa /

Amootoln

MEYLOTN
T POy WYLKOTITC,
EACYLOTOTIO LN

KOOTOUC

|L> OLKOVOLLKR
dLaoTaor

L,

MEYLOTN WKavoTIo Lo
Mo ALTWV, TEEACTWV
Tou EKT

MNeAUTOKEVTPLKD
dldotaon

MEYLOTN WKavo o Lnan
TOATWY, TIEACTWY

Tou EKT
W Eowteplkec

dladikaoiec
AvamTuln KavoTnTwy
PO CWITLKO U,
umoSopwv
MaBnon —

Avamtuén
22




. 2uvnBlopeveg OLkoVOULKEG METPLKEG
~ (http://www.investopedia.com/)

Total assets

Total assets per
employee

Profits as a % of total
assets

Return on total assets

Revenues/total assets
Gross Margin

2UVOAO EVEPYNTLKOU

2UVOAO €VEPYNTIKOU
ava pyalOUEVO
Kepdn we% tou
OUVOAOU TOU
EVEPYNTLKOU

EBTI/svepynTtiko

Eooba / cuvolo

EVEPYNTLKOU
MuKTO MNeplBwplo
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Net Income

Profit as a % of sales
Profit per employee
Revenue

Revenue from new
products

ROE
ROI

" 2uvnBlopevec OLKOVOULKEC METPLKEC

KaBapa coda

Kepdoc we % Twv
MWANCEWV

Kepdn ava epyalopevo

‘Ecoba

Ta €¢0oda oo Ta Ve
npolovia

Return on Equity
Return on Investment

24



"~ 2uvnOlopevec MNelatelakec MeTPLKEC

* Customer Satisfaction
* Customer Loyalty

* Market Share

* Customer Complaints
* Return rates

* Response time

Ikavortoinon MeAatwv
Mototnta MNeAatwy
Mepidlo ayopac
MNapamova MNMeAatwv
[Noocoota enlotpodnC
XpOvoC anokpLong

25



- 2uvnBlopevec MNMelateltakec MEeTPLKEC

* Price relative to
competition

* Total cost to customer
* Customers lost
* Customer retention

* Customer acquisition
costs

* Number of customers

Twun os oX£0n UE TOV
OVTOYWVLOLLO

2 UVOALKO KOOTOC YL TOV
TteEAQTN

ApLlBLOC TTEAOTWY TTOU
XAVOVTOL KOl
diatnpouvtal

KooTtocg amoktnong
TIEAQTWV

AplBLOC TtEATWY

26



2TOXOL YLOL ECWTEPLKEC OLEPYOOLEC

Processes that
produce and
deliver products
and services

Processes that
enhance customer
value

Processes that
create new
products and
services

Processes that
improve
communities and
the environment

27



>uvnBlopevec METPLKEC VLA TLC
- EowTteplkec Alepyaolec

Average cost per
transaction

On-time delivery
Average lead time
Patents pending
Stockouts

Labor utilization rates

MEGCO KOOTOC ava
ouvoAAayn

ApLOUOC EYKALPWV
napadoocewv

IMECOC XpOVOC QVALOVNC
AUTAWATO EVPECLTEXVLAC
TIOU EKKPEUOLV

Stockouts

NocooTa

XPNOLUOTOINGNG
EPYATLKOU SUVALLKOU

28



>uvnBlopevec METPLKEC yLA TLC
EcwteplkeC AlepyaoLeC

* Response time to * O xpOvVOC amoKpLong o€
requests altnpata
 Defect percentage * fococto
, EAQTTWUOTLKWV
* Breakeven time TPOLOVTWY
* Cycle time * Nekpdc xpdvoc
* Warranty claims XPOVOC KUKAOU
« Waste reduction * AGLWOELG gyyUNONG

* Msiwon Twv
amoBANTWY
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2TOYOL yLa Avarttuén Ko
Exmtaidevon

30



YuvnBOlopevec METPLKEC VLo TNV
- Avarmtuén kat Ekmaidevon

Motivation index

Quality of work
environment

Training hours

Reportable accidents
Ethics violations

A£(KTNC KlvNToTIolnonC
[Molotnta Tou
nepPairiovtocg
gpyaociac

Qpec eknaidsvonc
Avadepopueva
aTuxAUoTO
HOwN/mapafLaoslc
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YuvnBLlopevec METPLKEC yLa TNV

- Avarmtuén kot Ekmaidevon

Employee participation
Training investment
Average years of service
Turnover rate

Employee suggestions

H cuLLpETOXA TWV
epy{OLEVWV

Enévduon oe eknaldsuon
MECOC OpOC ETWV
UTtNPECLAC

MoCOOTO AVTLKATACTACNC
epyaloUEVWY

MPOTACELC TWV
epYalOUEVWV
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AvanTuén Zuotnpatog Aeiktwyv Amddoong
(Key Performance Indicators)

Avamtuén evoc Aettoupyikad oAokAnpwpevou, KaBeTa
Sladoponotnuevou Kol AOYLKA CUVEKTLIKOU YUOTHUATOC AEIKTWV

KarteuBuvtiipiec apyé

O1 AgikTeg EUTTEPIEXOUV TTANPOPOPIEG T CUMTTUKVWUEVN HOPPI), avTavakAouv Kal
ﬂﬂEIKD\fi(,SUU\f TNV oTPATNYIKN TNC YTINRECIAC KAl TWV CTRPATNYIKWY HOovAdwY auThg
~ Kal diagpopoTTolouvTal o€ dUO KATNYOPIEC:

» AEIKTEC ATTOTEAEOUATWY, ©O1 0TTOi0I 08nyoUv oTnVv agloAdynan YEYOVOTWY Kal
O1adIKagiwy TTou £xouv ROn oAokAnpwoei

» AEIKTEC TTPWIKNCG DIayVWoTC, o1 OTTOI0I HETPOUV TNV TTPO0D0 EPAPHOYAC TNS
OTRPATNYIKNG Kal KABIoToUv duvaTh TNV EyKaiprn CUVTOVIOTIKR TTapéupacn Kal
EXOuUV ato TT' OKOTTIA TNG TTRAYMATIKAG ETTIXEIPNOIAKNG UAoTTOINONG pia 181aiTepn
onuacia Kal AeITroupyouv W¢ KIVTNPIEC duvapelc (Drivers)

O1 Z1o)01 Kal 01 AgiKTEG Twv emAeypévwy AlaoTdoswy TTPOCEYYIoNG TTPETTEI Va
atroTeAoUV CUTTATIKA OTOIXEIa TNG AAUTiIOag AoYIKNG DIagUVDETNG TWV ETTIHEPOUG
AlaoTaocewy yia va AsiIroupynoouy W EPYUAEIO ETTIKOIVWVIAC TNG OTPATNYIKIG
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EvdeikTika mapadeiypaTta_epappoyng oTo
Noookopeiako Topéa

Ardotaon Anpooac Eviolnc-Anostolng

1 Por) acBeviy g Ih-IETEm:I Srayelpromc :'mﬂﬁvmv
i arvarymdw aoBevay . . =¥ A Avpane nopaxoloulinon xou
: J| 1] Peuorol outovopuol = 500 Hood ik S e,
ALY PELGTOTITOG =épor oe E (Eopd) = e EAEYY(OC YONUATOOOVOLLIGY
EOWY
’ Dexvonoinoy aobeviv <2 3 Emorpopic ‘ﬁ"L’{-;IE[C EE'L‘JTWFETGM‘?L:.J‘.I

ARG TOMGULOC GTIC (WY MES TWY e |a"
B, H | (Eaedchar: 1-5)

.L.UELELETEI_T] T "'QE-:I(‘I[E'GCFI'.IJ-EW"J'

twv AcBevewwe

Epwmpatokoyiwy

ﬂ.:&:ﬂtmﬂq Eﬂm'csgmt;w Arobieoormy

Broopiy Sradimaouwy Aptuoe twy Clincal = 20% tov Oudtdec Sioixnone epyon
Cryreia] Pathways Groed oG Ko Iowomnrac
oo 7] defroTnTwy 10% Totody Katxpnon geleyev touwy
ILOPEVWY GYETUL [LE ApiBipoc Li':'I-"*|-lET*E:'l'.''::"""'“-”""" o N -LE | . Tanpeawy
Linical Pathways OE rJ'I.J".-I"IEr'J'] GE LIV 20% Noonhevtov T i 3 :
seeTpTon: 30% Bronemon sxpTplwoy] exntudevopsvou
g | i TEOGWTLKOU
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XapTNC oTPATNYLKNC yLa
AvBpwTilvoUC TTOPOUC

HR Internal Process

Learning & Growth
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- Xaptnc otpatnykng ywa Finance

Customer

| | | |
Finance lntemal PI‘O- - -
Learning & Growth o | | jaj
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-~ Xaptnc otpatnyknc yia Marketing

Financial

Internal Process

Learning & Growth
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